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2014 2H KntoyeBble nameHeHunsa B kaHane

v System X ----- > Lenovo

v open ) SE|LECTIVE

Onsa nony4yeHua aBTopmu3aumm (CKaHbl):
v YcTaB

v' CBMAOETENbCTO O perncTpaumm

v' CBMAETENBLCTO O NOCTAHOBKE B HANOroBOM OpraHe
v' Bbinucka n3 EMPHOJ (CeBegeHus o BnagenbLax)
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2014 2H KntoyeBble nameHeHunsa B kaHane

v’ Storage Products-kateropun-ODS-SDS-ST
—> Storage Products - Categories S1, S2, S3

- POWER Products - Categories P1, P2, P3

v U3meHeHMe ypoBHeN NapTHepCcTBa
v' —Tier 1 nepeenu B Tier 2 (Bknto4asa System Integrators,
NckKnovasa System z)
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sloragerodnote eonopopiap O e S )
—> Storage Products - Categories S1, S2, S3

KrtoyeBble U3MEHEHUS B KaHane
Storage 2> U3meHeHue KaTeropMm npoayKkToB

Kateropusa MpoayKTbl HW/SwW AsTOpU3auma
Storage DCS 3700, 3860 HW 3akpbiTas
FlashSystems 840, v840, 900, v9000 .
S1 y #selective
“Entry” 753100, TS3200, HW
Storwize V3700
GPFS, LTFS, SW
TLCM, SmartCloud STG,
TPC, FlashCopy Manager
Storage Storwize V5000, V7000, Unified HW 3aKpbiTan
S 2 Storwize SVC DHS, CG8 .
#selective
“SVC Family” SmartCloud VSC SW
Storage DS88xx HW 3aKpbiTan
S3 XIV, XIV upgrade nodes HW #selective
o 0 V24
High-End T$3500, TS4500 HW
ProtecTIER TS7650 & TS7650G
SONAS HW
PPRC, ProtcTIER, LTFS, XIV SW, Z/0S sSW | SW
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KntoyeBble U3AMEHEHUSA B KaHarne
N3meHeHMe KaTeropuin NpoayKToB

- POWER Products - Categories P1, P2, P3

Kateropua [1poAyKTbI Tun OC ABTOpU3auuA
Power Category P1 Power 7R1, 7R2, 7R4
“Linux” Power S812L, S822L Linux TpebyeTtcs
“PureLinux” PureFlex System with Linux On Power H#selective
Elastic storage nodes
Power Category P2 Power 710, 720, 730, 740, 750
“ ” Power 814, 822, 824 AlX
Low-end _ TpebyeTtca
“Scale-out” PureFlex System X86 105 #selective
“axPure” Linux on
PureFlex System Advanced Power
PureFlex System with Power
g : 7 iOS Tpebyetca
Total High-End Power 775, 780, 795 . .
Linux on #selective
E870, E880, ESE Power
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IBM Business Partner Growth Incentive (PGI)

Specialty Elite

Specialty

Partner Growth Incentive (PGl)
Specialty Feeder Program

Open/Althorized
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= [psimas paboTta TonbKo C
napTHepamu, KOTopble
obnagaloT onpeaeneHHbIMN
KOMMETEeHUMSIMU NO NPoaYyKTaM
IBM (Specialty)

= [IBM>XeHWe KaHasra B CTOPOHY
CBA3KM NapTHep-
anctpubbtotop (PGI)

= ABTOMaTM3aumsa NpoLeccoB
paboTbl C napTHeEpamMu
CpeaHero cerMeHTa




IBM Business Partner Growth Incentive (PGI)

Specialty Elite

Specialty

Partner Growth Incentive (PGI)
Specialty Feeder Program

Open/Authorized
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[MapTHepCKNN MeHemxep

Specialty and Specialty Elite BPs paboTtatot
yepes Preferred Distributor

Specialty and Specialty Elite BPs He y4acTBytOT
B nporpamme PGl

T2 BPs pabotatot via alignment/niobumein
Distributor

[MonyyeHne KBapTasribHbIX TAPreTos
Yyactune B Market Growth Funds

YyacTtue B nporpamme Know your IBM
PGI + aligned Distributor nomoraet
«pacTtutb» T2 BPS n nepentn um B cTaTyc
Specialty BP

YyacTtue B nporpamme PGI nossonser

napTHepaMm:

3aperncTpmpoBaTbCs

NPUHATbL TapreTbl

oTcnexusartb nporpecc

npeanaraeT caaTb HeobxoanMble cepTUdUKaTbl
npubnuxaroLwme napTHepa K ctatycy Specialty
nonyyaTb pekomeHzgauum no obyyeHmto
nonyyaTb Bayyepbl Ana obyyeHus

HoBsble napTtHepbl (Partner World
Regitration only) > nony4deHune
aBTopusaummn n peructpaunsa s PGl



IBM Business Parther Growth Incentive (PGI)
Yyactue B nporpamme PGl =
[MyTb K nony4venuto ctatyca SPECIALTY/SPECIALTY ELITE n
nony4yeHnsa MakcumMarnbHbIX BbINnaTt 1 NPenmMyLLeCTB

= Peructpauum B nporpamme lNaptHep Bopng (CEID) + KoHTpakT ¢ IBM (IBM Business Partner Agreement). Heobxoanma
perucTpaums Ha Kaxayt TeppuToputo

= Peructpaunn B nporpamme PGI*
= Bbibopa AductpmbyTopa Ao KOHUa Mecsua KaXaoro ksaprana (B 9ToOM KBapTane - 40 KOHLUa uions) **

= Change status in PGI - “Targets set”
MpuHATUKM Sales TapreToB B Hayare Kaxgoro nepBoro mecsua ksaptana (Storage + Power) ansa kaxagown Tepputopum
OTOErbHO ***

= [lpuHaTre ycnosui nporpammel (Terms)

MpumeyaHus:

*B Hayane nepBoro mecsua Kksaptana, nosiydeHue nucbma ot IBM, yBegomMnaoLero Bac 0 Havarne ksaprana v
HeobXoAMMOCTU MPUHATUSA TapreToB (MMCbMO AOSMKHO NPUATU Nocrne pernctpaumm B nporpamme PGI)

**BygeT 3acunTbiBaTbCA 060POT TOSMLKO OT Npogax Yyepes BbibpaHHOro aguctpmbyrtopa. M3ameHnTb anctpmbytopa MOXHO
oanH pas B TeveHunn 2015 roga. Ecnv Bbl He BbiOpanu gucTpubyTopa, To cucteMma BolbupaeT ero aBToMaTu4ecku,
OCHOBbIBasACb Ha Ballen nctopumn. Cuctema no3BonseT NOCTOSHHO OTCIEXMBaTb B Te4eHUN KBapTana obopoT 1 cpaBHMBaTb
ero C BbICTaBMNEHHbIM TapreToM. BbinnaTbl 3a KBapTan 0XnaarTcs B KOHLE cnefyroLlero ksaprana

***TapreTbl pacCYNTbIBAIOTCHA CUCTEMOM aBTOMaTUYECKN OCHOBbLIBAsICb HA UCTOPUN — MOKa3aTenax Balmx Npoaax 3a
nocregHue 4 ksaptana. Ecnu nctopumn HeT — 3Ha4YMT cMCTeMa BblAaeT MUHUMarbHbIE TapreTbl AN Kaxgoro 6paHaa. Power -
10KUSD, Storage - 10KUSD. Ecnu TapreTbl He NpUHMMAaOTCA B TEYEHUM OQHONo MecsiLia C Havarna KBapTtara — OHWU cropatoT

© Monb3ynTecb NporpamMmmMon AnA o63opa nporpecca Bawero o6y4eHus u npoaax
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IBM Business Partner Growth Incentive (PGI)
PGl Example Screen shots — Agree Targets

/

Bbi6op Auctpubyrtopa

(3) None SefEoted
ow Enterprise Computing Scolutions Ltd
() Awnet Technology Solutions Lid
() Sharptest NI Limited
() Tech Data Limited

— Storage

Revenue Target

Certification Target

Skills nr.

IBM Certified Specialist - Midrange 23903z

Storage Technical Support w3 {or 03 1 L] 1,500
above) -

IBM Certified Specialist - Storwize 230038

V7000 Technical Soluticns v2 {or 0z 1 L

above) -

IBM Certified Specialist - Midrange 230037 1 .

Storage Sales v1 {or above) o1

Accept Revenue and Skills Target

PUHATUE TapretToB

I'IIpuHﬂTue ycrnoBumn

— Power

Revenue Target

Expand
Certification Target

Mo Certification Target

Accept Reveque Target

Program Terms haveteen accepted. (show TOS)
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IBM Business Partner Growth Incentive (PGI)
PGl Example Screen shots — Agree Targets

MnaH npoaaX BbicTaBned!

m_ ]"InaH npoaax: 10 000 B

UsD
Mnasb: npooa M NOEa3aTenw No SOXO0oaM

MNnaH npogas 10000 UsD 0 usp 20 000 USD

Beinnatel 1000 LUSD 0 uUsD 1250 USD

MnaHsi No cepTrduKaLmaM

IBM Certifled Technical Sales 0 (1 500)
Specialist - Power Systems with 030067 01 2 1 L] UsD}
POVWERS Scale-out V1

Egterpﬂsa Storage Technical Support | 50044 43 ] ‘ 3 ‘ 2 |

CEpLITE BCE NNadbl C YHeToM NoNyYeHHbX CepTUMEaLIMA. ..
MNocnedHRA 38perMCTPMDOBEHHARA NaTa Nponawd: 18.06.2015
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IBM Business Partner Growth Incentive (PGI)

TapreTbl paccynTbiBaOTCA CUCTEMOUN HA OCHOBaHUN
rnokasareneu npogax 3a nocnegHue 4 kegaprtana,

B cny4dae oTtycTtBusa uctopum cuctema PGl BbicTaBnaer
MUHUManbHble TapreTol — Storage and Power -10KUSD;
[1o gocTtuxXeHna Tapreta naptHep nony4vaet 50% ot
BbINfaT cornacHo rpmay;

[1To pocTmxeHuto Tapreta naptHep nony4vaet 100%;
Korga 3akaH4ymnBaetcs rpug (ot 260K go 560K) — napTHep
nony4daet 1% OT BCero npeBbILAaOLWEro PEBEHLIO;
OrpaHunyeHuns no Boeinmiatam coctaBsnsaoT 8K npm cymme
peBeHbio 560 000 USD;

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)



IBM Business Partner Growth Incentive (PGI)

Germany, Russia, UK 200k 250k
Power Storage
Target Rebate E/R Target Rebate E/R
10 000 1 000 10,0% 10 000 1 000 10,0%
20 000 1250 6,3% 20 000 1250 6,3%
30 000 1500 5,0% 30 000 1 500 5,0%
40 000 2 000 5,0% 40 000 2 000 5,0%
50 000 2 250 4,5% 50 000 2 250 4,5%
60 000 2 500 4,2% 60 000 2 500 4,2%
70 000 2 750 3,9% 70 000 2 750 3,9%
80 000 3000 3,8% 80 000 3000 3,8%
90 000 3200 3,6% 90 000 3200 3,6%
100 000 3400 3,4% 100 000 3400 3,4%
120 000 3600 3,0% 120 000 3600 3,0%
140 000 3800 2,7% 140 000 3800 2,7%
160 000 4 000 2,5% 160 000 4 000 2,5%
180 000 4 200 2,3% 180 000 4 200 2,3%
| 200 000 4 400 2,29 200 000 4 400 2,2%
220 000 4 600 2,1% 220 000 4 600 2,1%
. 240 000 4 800 2,0% 240 000 4 800 2,0%
C I I | 260 000 5000 1,9% [260 000 5 000 1,999
I p eve $260k+ earn 1% of revenue $260k+ earn 1% of revenue
- attainment attainment

for P( ; I 560000 = 8000
5 60 OOO All others in Europe 125k 125k
Power Storage

Target Rebate E/R Target Rebate ER
reve n u e 10 000 800 8,0% 10 000 800 8,0%
15 000 1100 7,3% 15 000 1100 7,3%
20 000 1200 6,0% 20 000 1200 6,0%
— 25 000 1300 5,2% 25 000 1300 5,2%
- 30 000 1400 4,7% 30 000 1400 4,7%
40 000 1550 3,9% 40 000 1550 3,9%
8 OOO U S D 50 000 1700 3,4% 50 000 1700 3,4%
60 000 1850 3,1% 60 000 1850 3,1%
75 000 2 000 2,7% 75 000 2 000 2,7%
re b ate 90 000 2200 2,4% 90 000 2200 2,4%
120 000 2 350 2,0% 120 000 2 350 2,0%
130 000 2 500 1,9% 130 000 2 500 1,9%
140 000 2 700 1,9% 140 000 2 700 1,9%

$140k+ earn 1% of additional $140k+ earn 1% of additional

revenue attainment revenue attainment
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IBM Business Partner Growth Incentive (PGI)
Revenue / Rebate Grid in PGI

Target 60 000 Target 60 000
60000=25009% 50000=1125%
65000=2500% 65000=2500%

Target 30 000
20000=625%
25000=625%

35000=15008%

Hanpumep: Hanpumep:
npogaxu Ha 300 000 $USD
[Mpooaxu
300 000-260 000 = 40 000 560 000 $USD wu 6onbLue

1%=400 + 5 000
Buinnata = 8 000$

Boinnata = 5 400 $USD

13 MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)



IBM Business Partner Growth Incentive (PGI)

[MpenmywecTBa nnu «lfnowkn»

1. BbinnaTel N0 pe3ynbTaTam Npoaax Ha OCHOBe rpmaa
2. boHycbl 3a 0by4eHune (Storage, Power, CAMMS) ot 1500% o 4500% B kBapTan
3. [loBblleHNE CINNOBBLIX N TEXHUYECKUX KOMMETEHLNN

4. 2 Class Vouchers & 2 Certification test vouchers — kBapTanbHO, HO He 6onee 6 Bay4yepoB B
rog, CtrommocTblo 06yyeHna $13.8 KUSD

5. Class Vouchers - 80% ckngka Ha nogroToBKy K caaye ogHOro Tecrta

6. Certification test vouchers - 100% ckngka Ha cgady oQHOro Tecrta

14 MapTHepckue nporpammel IBM 2015 (BTopoe nonyroaue)



IBM Business Partner Growth Incentive (PGI)

[MpenmywecTtBa nnu «lfnowkn»

7. Mony4veHune Market Growth Funds (MGF, 100% paid by IBM)
doHabl ANs NpoBeAEHNA MEPOMNPUATUIN HanNpaBfEHHbIX Ha pasBUTUE U NOAOEPXKKY
Storage Products

8. BoamoxHocTb y4actTna B nporpamme Know your IBM (KY1)

[MpumeyvaHug:

*Skills TapreTbl BblaatoTCs Takke B Ha4ane KaXkaoro kBaptana BMecTe ¢ Sales Tapretamu

*Bpinnartbl N0 SKILLS and SALES Tapreram He 3aBUCAT APYr OT Apyra

***Baydepbl 4OCTYNHbI 4S5 KAXX40ro HOBOro TapreTta

****YB6eamnTech YTO BCe CAaHHbIE TECTbI OTpaxatoTcs B Bawem npodavne B lNporpamme
MapTHep Bopna.

e Nporpamma PGl oTcnexmnsaeTt UCMoSib30BaHNE Bay4epoB YXKe BblAaHHbIX NapTHEPY U
OOCTYMHOCTb HOBbIX Bay4epoB

15 MapTHepckue nporpammei IBM 2015 (BTopoe nonyroaue)
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IBM Business Partner Growth Incentive (PGI)

I'Ipanu'la NCIOJ1Ib30BaHNA BAay4HEPOB.

Baydepbl Ha nogrotoBky caadun ak3ameHoB (80 % Class Vouchers)
McTekarT B KoHUE KaneHgapHoro roga (31 aekabps)

Baydepbl Ha caady TectoB (100% Test Vouchers) ncrekatot B
TeyeHun 12 mecsaueB € gaTbl UX BbIMyCcKa

Bayuepbl (Class and Test) gormkHbl ObITb BO3BpaLLEHbI B MNEPBbIN
OeHb UX UCMONb30BaHUSA Ha CTON perncTpaumm Nim UHCTPYKTOPY
Bay4yepbl He MoryT 6bITb NepefaHsl TPETbMM Nnuam (B T.4. Jpyrum
[TapTHepam)

OauviH Bayyep MOXET UCMoNbL30BaTb OAUH 0by4vatowmincs
Bayyepamun Henb3qa onnaymBatb NOE3OKN UM MPOXNBaHNE
Bayyepbl HENL3S OTMEHUTL U NOMYYUTb 3a HUX OEHLIN

Bayyepbl He MOryT 6bITb MCNOMNb30BaHbl AN He STG akTUBHOCTEN

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)
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Login to IBM PGl via http://www.ibm.com/partnerworld/pgi

Grow with IBM and Achieve

your IBM Specialty

|
il
]

=)
jb]
ﬂ
—
=
g]
ﬂ

Growth
Incentive

V|

Welcome to the IBM Business Partner Growth Incentive (PG} and receive 555 while you progress
towward achiewving your IBM Specialty.

With the IBM PGl we have designed a program offering you a structured path to progress toward becoming
part of 8 select international community of IBM Specialty Business Partners.

Achievement against your IBM PGI quarterly revenue and skills targets will move you closer to
achievement of IBM Specialty while you earn incentives.

If you are a registered user of IBM PGl already, then ® Login to the IBM Partner Growth Incentive web site

now to agree your targets.

If you are new to IBM PGI... S5tart today by following these simple steps:

1. Your company must be included in IBM PartnerWorld and held a cumrent IBM Business Partner
Agreement (BPA) for Solution Providers to remarket the applicable offerings
< join and obtain your Country Enterprise ID {CEID)
+ Complete the application form for 2 BPA

2. If necessary, you will need to nominate your preferred IBM Distributor and sales completed via this
Distributor will contribute to achievment of your quarterly revenue target. In some regions you may alsc
be issued any earnings via your nominated IBM Distributor.

3. Discuss growth plans, promotions, enablement and skills with your prefered Distributor and your IBM
representative.

4. 7 Login to the IBM Business Partner Growth Incentive (PG web site with the same details you use to
access |BM PartnerWorld; # if you are not 8 member of IBM PartnerWorld, join now

At the IBM PGl web site:

1. Agree your target for each track for which your are eligible

2. Remember, achievement against your agreed targets will be based on the sales completed via your
preferred Distributor. {In some regicns you may also be issued any earnings via your nominated [BM

Mhimbri bt b &

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)
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Login to IBM PGl via http://www.ibm.com/partnerworld/pgi

Vouchers

Welcome to the IBM PGl Education and Cerification Test Vouchers page.

IBM PGl Class Vouchers can be used for eligible IBM and Systems training and events. Each Class voucher will give a 30%
discount up to @ maximum of 2100 USD an the published tuition price where such vouchers are permitted. IBM will notify you of
eligible activities and events during the year.

IBEM PGl Certification Vouchers will give a 100% discount on the published price of eligible IBM Systems Cerification exams.

You are awarded two (2) Vouchers of each type when you accept a new assigned skills target for your company.

= You will be notified of how to access your available Vouchers directly by the IBM Vouchers team via email from:
vaucheri@us. ibm.com

» To see the schedule of available STG classes and events, visit: http www ibm.comitraining

= Toregister for an IBM Cerification Test at Pearson VUE, go to: hitp/fwww pearsonvue. comi

The below table shows the current status of Vouchers issued to your company.

Voucher # Voucher |Date Voucher [Voucher was Mailed |Date Voucher E:"ﬁgzro" How Voucher was used
Type Mailed: to: was Used: Dait}e

C4040-122 - Power Systems
PRY123459PRV |Test 21.04.2014  [|youremaili@bpfirm.com|04.06.2014 Redeemed with POWERY Common
Sales Skills w2

C4040-123 - Power Systems
PRV123460PRY |Test 21.04 2014  |youremail@bpfirm.com|04.06 2014 Redeemed with POWERT and AlX &
Linux Sales Skills -v2

WRO9ETE5PWR|Class 21.04.2014  |youremail@bpfirm.com|still available (31122014 |-

WRO9ETEE6PWR|Class 21.04.2014  |youremail@bpfirm.com|still available (31122014 |-

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)
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MOCKBA N PEI' MOHbI

CepTudmnKaLUOHHbIE LEHTPbI

Academy IT

Varshavkoye sh. dom 47. k 4, 10 floor

117218 Moscow
Russian Federation

ACET in Moscow

Leninsky prospect 2, office 506
119049 Moscow

Russian Federation

Mirea

Vernadskogo 78
MIREA, room: D-323
119454 Moscow
Russian Federation

SPECIALIST Computer Training
Centre

Radio Street, 24

Bulding 1, 2nd Entrance

2nd Floor, 105005 Moscow,
Russian Federation

NVision Group
Shirokaya 12a
127282 Moscow
Russian Federation

Limited liability company TEGRUS
47 Sheremetievskaya street
+74952800230 ext. 2201,2397
127521 Moscow

Russian Federation

Interface Ltd.

4, Bardina Street
119334 Moscow
Russian Federation

Softline Education

2-nd Uzhnoportovy proezd 31 bid 1
115088 Moscow

Russian Federation

Inventa

Bolshaya Dmitrovka Street 32
Building 4, Office 120

107031 Moscow

Russian Federation

Computel

Leninskaya Sloboda 26, building 28
Slobodskoy Business Center, 3 floor
115280 Moscow

Russian Federation

Academy of Networking LANIT
Dobroslobodskaya 5

105066 Moscow

Russian Federation

Hi-TECH Academy
55.789448, 37.592340
edu@ht-edu.ru
Novoslobodskayaul. 58
127055 Moscow
Russian Federation

Asteros

Novohohlovskaya st. 23, floor 3
109052 Moscow

Russian Federation

TechnoServ AS
Ryazanskiy Prospect, 2
109052 Moscow
Russian Federation

CompuWay

Starokoluzhskoe highway, 62 bld.7
117393 Moscow

Russian Federation

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)

Stars & S

Leningradsky prospect., d. 5, str. 2
5 entrance

125040 Moscow

Russian Federation

LLC KUDITS-OBRAZ
Profsoyuznaya str. 84/32
117485 Moscow
Russian Federation

Education Center Cl School
Petra Alexeeva Street

House 12, Building 1, Entrance 5
Office 1130

121471 Moscow

Russian Federation

Academy of Information Systems
Plekhanova, 4A

111123 Moscow

Russian Federation

KM Education
Prichvine 8/2
127549 Moscow
Russian Federation

OPTiIMA Training Center - Moscow
Kiyevskoye sh 1

Building A1

Entrance 2, 4th floor

119027 Moscow

Russian Federation

CompTek

Moscow, Rumyantsevo village
building.1, entrance 5, floor 8
142784 Moscow

Russian Federation

Academy IT

Varshavkoye sh. dom 47. k 4, 10
floor

117218 Moscow

Russian Federation

ANO DPO SoftLine Education
Novaya, 28

603000 Nizhny Novgorod
Russian Federation

Academy IT Nizhny Novgorod
Korolenko, 29-309

603093 Nizhny Novgorod
Russian Federation

Voronezh State University
University Square 1
Computer Science Faculty
394006 Voronezh

Russian Federation

Yaroslavl Demidov State
University

Sovetskaya Str 14

150000 Yaroslavl

Russian Federation

Codemasters International LLC
Krasnoarmeyskiy prospekt 25,
suite 217

Tula, Tulskaya

300041 Tula

Russian Federation
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CAHKT-INETEPBYPI'

CepTudmnKaunoHHble
LEHTPbI

MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)

Unix Education Center
Yablochkova st., 12
1971 Saint Petersburg
Russian Federation

Tune IT

Office 60

22/A

10 st Krasnoarmeyskaya str
190103 Saint-Petersburg
Russian Federation

Eureca Company
Moskovsky pr., 118
EURECA Company
196084 St. Petersburg
Russian Federation

West Concept
Bumazhnaya street
Building 16

190020 Saint-Petersburg
Russian Federation

University ITMO
Gastello str. 12, of. 311
196135 St. Petersburg
Russian Federation

Softline Education

Ploschad Karla Faberzhe 8, building 3
off. 306, BC "Zolotaya Dolina"

195112 St. Petersburg

Russian Federation

Avalon.RU

1 Obruchevykh street

Office 312 (3 floor)

Entrance from Gidrotechnikov street
195251 St. Petersburg

Russian Federation



[lepes3anyck nporpammbl Specialty (Power / Storage / CAMS)

LARGE MEDIUM SMALL
Status achievement criteria for Specialty SPE 300K 500K 300K
= 2 employees or more SERVER ELITE ™
= Required Certifications / Skills
— Core Brand: 2 Technical + 2 Sales Certs SPE 1.0M 500K 300K
— Complementary area: at least 1 Technical + 1 Sales STORAGE ELITE - -
Cert

— CASE: Brand based at least 1 Technical + 1 Sales

. . . Austria EE Excl. RU, PL
= One client reference for new Specialty applications, no BeLux
requirement for renewal partners
= Revenue: Fixed on a global basis, exceptions to be Denmark
managed per defined grid Finland
France
Status achievement criteria for Specialty Elite Greece
= 4 employees or more Ireland
= Required Certifications / Skills Israel
— Core Brand: 4 Technical + 4 Sales Certs Italy
— Complementary area: at least 1 Technical + 1 Sales Netherlands
Cert . Norway
— CASE: Brand based at least 1 Technical + 1 Sales Poland
plus Cross-brand 1 Technical + 1 Sales
= Two client references for new Specialty Elite applications, Portugal

no requirement for renewal

— At least one reference expected to be CAMSS
oriented

= Revenue: Fixed on a global basis and driven off Specialty
revenue requirement

21 MapTHepckune nporpammsi IBM 2015 (BTOpoe nonyroaue)
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Pre-Sales Advisor Tool (PSAT)

C 1 masa 2015 roga nonyyeHue DR
Tornbko yepes PSAT

[Tpocbba NponTn perucTpaumo Ha canTte
http://powerstorage.presalesadvisor.com/

Deal Registration Adder no nporpamme Value Seller Pricing

Ecrnn y naptHepa ectb Approved Deal Registration:
e pononHutenbHble +15% no Storage

e fononHutenbHble +12% no Power

e pononuHutenbHble +14% no Pure

[MapTHep (T2, T1) 3aBoauT opportunity n 3anpawmnsaeTt Deal Registration:
Deal Registration for Power nnn Deal Registration for Storage CHW

o Cpok genctemna CHW Deal Registration — 180 gHen
e Peructpauuio caesnkm MoXHO 3aBoanTb Ha nNpoekTbl oT 5K list price o 200K
e Public/Government 3aka34ynku BKNKOYEHLI B NporpamMmmy
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CeogHas Tabnuua ckngok no PSAT (from 8w of April)

SW, SWMS

A, B, C, D, €
E 5

AlLX, i0S HW (General SW
QuickPricer 26% 26%
BEEIRGT 12% 12%

Storage D E

FlashSystem exHVEC

QuickPricer 34% 34% 34% 15% 34% 22%
DealReg 15% 15% 15% 15% 15% 0%

LabService |60

QuickPricer 9%
DealReg 0%

MapTHepckue nporpammeil IBM 2015 (BTOpoe nonyroaue)
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30noTble ouneTbl *
"Golden Ticket"
(0o KoHua utons 2015 r) * *

OCHOBHbIE YCIOBUS:
- paboTtaet TonbKo Yepes ValueSeller (ncnonb3ys PSAT);
- pacnpocTpaHdaeTCs TOSbKO Ha KoHTponnepbl V5000;

- oba3aTenbHOe Hanuune xoTa 6bl ogHOM codpTOBOKM onuuKn (easy tearing, replication,
virtualization)

- aaet gon ckmnaky (Discount Code) 23%.

Toro noniydaem CKUOKY:

34 (QuickPricer) +

15 (DealRegistration) +
23 (DiscountCode) =
72%

* TonbKo ANA HOBbIX cAENOoK

* * KonnyecTtBO OrpaHuU4yeHo
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A3MO-MPOrPAMMA
OBLUME TPEBOBAHUA

v' ObopynooBaHue OOMKHO NpeaHasHavYaTbes ans OyHKLUMOHANBbHOro
TecTupoBaHus, NnMbo Ans agantauum nporpammHoro obecneveHus
CTOPOHHUMM npounsBoautensmm NO

v' He moryT ncnonb3oBaTbCs B Ka4ecTBe NMPOAYKTUBHBIX CUCTEM U
paboTtaTb 3a AeHbru

v' B 3anpoce Ha nonyyeHne CKUAKN HEOOBXOAMMO YETKO onmncaTtb Lenm
npuobpeTeHnsa obopyagoBaHus, Dyaywnnm NPoeKT (4To, Koraa,
CKOJ1bKO)

v IBM BnpaBe oTkasaTtb B npuobpeTteHnn [emo-cnctemsl 6e3
0OBbACHEHUA NMPUYUH

v' [lemo-cuctemMbl MOXXHO NPeaoCTaBNATb 3aKas3ynmKy Ha CPOK He
Oonee yem 3 mecqaua
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Oemo-nporpamma gna System Storage

OrpaHun4yeHue: 1 cuctema ogHoro Tuna/mogaenu B Te4eHMU 6 mecsiLeB
UcknrouyeHue: X1V (makcumym 3 cuctemsbl 3a 12 mecsiueB, oaHa cuctemMma B Uensx
pennukauum unum sepkanmpoBaHUAa AaHHbIX)

DS8870, X1V, TS3500, etc 80%
SVC, DCS3700, etc.
Storwize V7000, V7000 Unified, V5000

FlashSystems 840, v840, 900, v9000 85%
Storwize V3700 60%
System SW 100%

Software Maintenance 50%
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Oemo-nporpamma gna Power Systems

HW HardWare 50%
SW SoftWare 100%
SWMA SoftWare Maintenance 50%

HW Linux on Power

824L 65%
822L 65%
812L 50%
SW Linux N/A
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BAXHO!

[1o 31 nonga caaTtb HOBbIE TeCTbl N0 Power 8

KaTteropusa P2:

e IBM Certified Sales Specialist - Power Systems with POWERS8 — V1
03005909 - C4040-250

e IBM Certified Technical Sales Specialist - Power Systems with
POWERS8 Scale-out V1

03006701 - C4040-251

KaTeropust P3:

* IBM Certified Technical Sales Specialist - Power Systems with
POWERS Enterprise V1

03006801 - C4040-251 + C4040-252
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CATEGORIES PRODUCTS WITHIN CATEGORY

POWER 8

CATEGORY

CERTIFICATION REQUIREMENTS

Category P1

Category P2

Category P3

Linux on Power
e 7R1, 7R2, 7TR4
* S812L, S822L, S824L

Power Systems — Scale Out
« P710, P720, P730, P740
» S814, S822, S824

PurePower

Power Systems — Enterprise

* P750, P760, P770, P780, P795
« E850, E870, E880

* ESE
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* None

* 1 Power Sales Certification
OR 1 PureFlex Sales
Certification

* 1 Power Scale Out Technical
Certification OR 1 Power
Technical Certification OR 1
PureFlex Technical
Certification

1 Power Sales Certification
1 Power Technical
Certification



STORAGE
CATEGORY

CATEGORIES PRODUCTS WITHIN CATEGORY CERTIFICATION REQUIREMENTS

Disk
*» DCS3700, DCS3860 « EXP2500

Category Sl FlashSystem , SAN None

Storwize
» V3500 (Greater China only), « V3700

Tape
* TS1050 - TS7620

Storwize Countries in Russia and CIS, North America
’ « 1 Midrange Storage Technical
SVC Certification OR 1 Storwize Technical

Certification OR 1 Enterprise Storage
Technical Certification Support V3

VSC
All other countries:
* None
Disk * 1 Enterprise Storage Sales
* DS8000 Certification
* EFS Advanced Function * 1 Enterprise Storage
Category 83 * Storage System Information Technical Certification
Archive Disk Controller
Tape Optionally for countries in
* TS7650 North America:
* TS7700 » 2 Enterprise Storage

Technical Supportv3
X1V, SONAS
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ITone3HbIe CCHIJIKH:

Peructpauus B nporpamme PGl
http://www.ibm.com/partnerworld/pgi

KoHTakT AnA BONpocoB CBsiI3aHHbIX C NOflyYeHueMm Bay4yepoB
voucher@us.ibm.com

Pacnucanue STG KypcoB, o6y4yalowmx MeponpuaTmn ans 6usHec-napTHepoB
http://www.ibm.com/training

Peructpauusa Ha cgady TectoB at Pearson VUE
http://www.pearsonvue.com/

Bonpocbkl no Deal Registration, Values Seller Pricing (PSAT)
ValueSeller@mercatosolutions.com

Know Your IBM
www.ibm.com/partnerworld/knowyouribm

B cny4ae pasHornacuu no cymme BbinsiaTthl (4O TOro, Kak npeacTouT Bbinsiara)
performance@sk.ibm.com

Mporpamma Specialty and Specialty Elite
www.ibm.com/partnerworld/specialty
http://powerstorage.presalesadvisor.com/

Via IBM PartnerWorld Contact Services
http://www.ibm.com/partnerworld;

CepmndmkaumoHHble TpeboBaHUs
http://www-304.ibm.com/partnerworld/wps/serviet/ContentHandler/stg com tac-authorization

PGl noaaoepxka
support@gotopgi.biz

NMonyyeHue aBTOpPU3aL UMK
RCISRECR@sk.ibm.com

IBM Product Exhibits:

https://www-304.ibm.com/partnerworld/wps/serviet/ContentHandler/pw _ast exh power unifiedproductlist
https://www-304.ibm.com/partnerworld/wps/servlet/ContentHandler/pw_ast _exh storage productlist
https://www-304.ibm.com/partnerworld/wps/serviet/ContentHandler/pw _ast exh systemz productlist
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IBM Business Partner Growth Incentive (PGI)

Bomnpockl MOKHO 3a71aBaTh:

OunctpubyTtopy Landata
Bawemy napTHepckoMy MeHeaxepy

Kirill Kalchenko, IBM Systems R/CIS Storage & Server Solutions Channel Specialist
Kalchenko@ru.ibm.com

Naumova Tatyana, IBM Systems Client Representative
Naumova@ru.ibm.com, +7 985 852 54 64

Ob6uwwme Bonpockl No pabote naptHepos ¢ IBM
ASKIBM@ru.ibm.com
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